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For Sale by Owner 15/24 Eastglen Road, Glen Eden
CHARMING FAMILY HOME IN THE HEART OF GLEN EDEN 3 E5] 15 = 1 = 1 1)
Move in and make it your own! Nestled in the heart of vibrant Glen Eden, .
this tidy two-storey 3-bedroom duplex offers space, comfort, and great value - Price: $679,000
ideal for first-home buyers or savvy investors. Vendor's Name: Louise Payne
- 3 bedrooms, 1 bathroom plus a separate to!Iet on each level ‘ Phone: 027 562 9933
- Internal Access Garage plus off-street parking for up to 4 more vehicles
Key features you'll love: Email: gogirl75@hotmail.com
- Great outdoor flow: Sunny wrap-around deck (partially covered), ideal for Floor Area: 120 sgm

entertaining family and friends or relaxing with a cuppa.

- Updated kitchen: New stone benchtops and cabinetry. Legal Description:  LOT 1DP 134298 UNIT O UP

- Freshly painted throughout: Clean, bright, and move-in ready. 137233
- Living made easy: Spacious open-plan living/dining area with heat pump. Rateable Value: $630,000 (2024)
- Fully fenced yard: Safe for kids and pets, with beautifully maintained sub-
tropical gardens. Rates: $2,229.21pa
- Convenience: Separate laundry, separate toilets, and internal access garage .
with a new roller door. Body Corp Fee: $2,971.50 pa
- Body corporate managed: Well-maintained surroundings and peace of mind.
Prime Location:
- Close to public transport, popular local cafe and great local schools
- Just 7 minutes (approx) to Titirangi Village or Lynnmall Disclaimer: Some of the information above has been provided to
- Handy to West Auckland’s stunning walkways and beaches from Sourcas such a6 Broperty Gura, Councle or LING Hile docments.

HomeSell/HomeSell Pro has not verified the accuracy of or completeness

This is an affordable opportunity to secure a home in a sought-after, family- of the information, and gives no warranty as to its accuracy, validity, or
completeness. Prospective buyers should make their own enquiries or

friendly neighbourhood with plenty of potential. investigation as to its accuracy or completeness and seek independent
legal advice if this information is material to their purchasing decision.



HOW TO MAKE AN OFFER

Here are some ways to make an offer on your dream property.

1) Letthe sellerknow(inperson,viaemail, textmessage orbyusingHomeSell’'snon-binding ‘Expression of
interest’ form)thatyou are interested in buying their property at x price with x conditions and x settlement
date. The most common buyer conditions are approval of finance, title, LIM or property inspection
report, however you can add in any conditions you wish provided the seller is happy to accept them.

If the seller wishes to accept or consider your offer further then we recommend you complete a formal
Sale & Purchase Agreement with your lawyer. We encourage our sellers to prepare a draft agreement
containingtheirdetails,so checkifthey have this available. Once completed and signed, your formal offer
isthenforwardedtotheseller’'slawyer. The sellerwillthen accept, decline ormake a counter offer. Simple!

2) If you don’t feel comfortable talking price and terms with the seller directly, or are ready to formalise
your offer, then you can go straight to your lawyer with the details on this brochure (plus a draft
agreement if the seller has this available) and complete a formal Sale & Purchase agreement. This
will then be sent to the seller’s lawyer who will notify their client that an offer has been received.
Depending on the interest level for the property and the price offered, the seller may accept, decline
or make a counter offer back to your lawyer. This process continues until you reach an agreement or
decide not to continue any further.

POINTS TO NOTE:

1) Both the buyer and seller should always seek legal advice before signing a Sale & Purchase
Agreement or any written document.

2) There may be two or more keen buyers for the property so the sellers will want to be in the
position where they can consider both/all the offers at the same time and choose the offer
that best suits. This in effect becomes a multi-offer situation where you are asked to state
the highest price you are prepared to offer and any conditions you want met. The sellers will
then consider both/all offers at the same time with their lawyer and may negotiate further
with one party on the price or conditions, or accept the most suitable offer straight away.

3) Some property sales are done in ten minutes while others take quite a period of negotiation. Once
an offer has been made it remains ‘live’ until it is accepted, declined, counter offered by the seller
or withdrawn by the buyer. It is courteous to respond to all offers/negotiations within 24 hours or an
agreed time frame, however you may wish to add an expiry date to your offer if you need a response
by a certain time/date.

There is no one right way to deal with the process of buying or selling a property, so choose the style
that suits you best. Your lawyer will be able to help you with any step in the process.

ARE YOU ALSO LOOKING TO SELL YOUR PROPERTY?

Let the private sale property experts assist you. Proven success and saving vendors
thousands, since 2002. Marketing packages from just $1099 - Call HomeSell now on
0800 003 001 or visit www.homesell.co.nz




